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fl Contracts Pending ? = Off-Market in the Last 6 Months *! Absorption Rate

(] A 2 (4]
For Sale Sold in the Last 6 Months

Price Range Total | Avg Avg Total | Pending | Total | Total | Avg| Avg Orig Avg Avg Listto | Est.
Min. Max. Num [ DOM | ListPrice [ Num | Ratio | Num | Num |DOM)| ListPrice | ListPrice | Sold Price | Sales [Mos.
$0 $9999( 0 - - 0 - 0 0

$100,000 | $199,999 3 110 | $168,333[ 0 0.0% 0 1 27 | $174,900 | $174,900 [ $171,000 [ 97.8% | 18.0

$200,000 | $299,999 [ 11 137 | $262,155| 3 21.4% 0 8 61 | $293,588 | $287,225 | $271,563 | 94.5% | 8.3

$300,000 | $399,999 72 72 | $363273 | 3t 30.1% 24 114 | 56 | $384,317 | $371,361 | $361,179 | 97.3% | 3.8

$400,000 | $499,999 [ 133 67 | $458,650 | 30 18.4% 27 136 | 55 | $460,975 | $451,495 | $441,499 | 97.8% | 5.9

$500,000 | $599,999 [ 52 83 | $555253 | 16 23.5% 12 41 73 | $559,373 | $554,146 | $546,874 | 98.7% | 7.6

$600,000 | $699,999 [ 35 87 | $649,463| 8 18.6% 5 25 | 59 | $650,928 [ $660,528 | $646,655| 97.9% | 8.4

$700,000 | $799,999 18 110 | $768,056 | 7 28.0% 6 27 | 51 | $790,332| $771,642 | $752,387 | 97.5% | 4.0

$800,000 | $899,999 10 121 | $858578 | 5 33.3% 2 16 | 48 | $870,169 | $865,662 | $849,344 | 98.1% | 3.8

$900,000 | $999,999 ( 7 72 | $967,543 | 1 12.5% 2 2 6 | $932,400 | $932,400 | $919,750 | 98.6% |21.0

$1,000,000 [ $1,099,999 [ 4 145 | $1,040,000 [ O 0.0% 0 7 66 | $1,137,000 | $1,097,857 | $1,054,843 | 96.1% | 3.4

$1,100,000 [ $1,199,999 ( 9 168 | $1,165,433 1 10.0% 0 4 69 | $1,201,250 | $1,167,250 | $1,116,875 [ 95.7% [ 13.5

$1,200,000 [ $1,299,999 4 29 | $1,269,757 1 20.0% 0 5 13 | $1,279,400 | $1,279,400 | $1,248,800 | 97.6% | 4.8

$1,300,000 [ $1,399,999 ( 6 123 | $1,369,983 [ 3 33.3% 1 2 10 | $1,447,500 | $1,397,000 | $1,349,000 | 96.6% | 18.0

$1,400,000 + 22 119 | $2,434,364 5 18.5% 3 7 69 | $2,046,143 | $2,011,571 | $1,919,621 [ 95.4% | 18.9

Market Summary >>> = 386 84  $655017 111 22.3% $561,371 $550,937 $537,023 97.5%

Date Range = 05/06/2018 to 11/04/2018 Data believed to be accurate but not guaranteed.
Status = [1] Active; [2] Pending, Pend Cont to Show, Option Pending; [3] Expired; [4] Sold

PostalCode = 77007

Property Type = Single-Family
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1. PROPERTIES FOR SALE

a. Number Active: The number of listings for sale which are currently being marketed but do not yet have a purchase
agreement.

b. Average Days on Market (DOM): The average marketing period of currently active listings. This does not account
for some listings which have had a previous listing period, but were re-entered as a new listing.

c. Average List Price: The average price that a seller is currently asking.

2. CONTRACTS PENDING

a. Number Pending: The number of current listings for which a contract has been signed but has not yet closed.

b. Pending Ratio: Sometimes called a “list-to-pending ratio”. This is a measure of how fast properties are going under
contract vs. how fast they are being listed.

Pending Ratio = __P (Number of Pending Listings)
A+P (Number of Active + Pending)

(P) represents properties that buyers have chosen
(A+P) represents the entire pool from which they have chosen

3. OFF-MARKET

a. Number Off-Market: The number of listing agreements that have failed to close in the last 6 months. Some
owners may choose to re-offer their property for sale.

4. PROPERTIES SOLD

a. Number Sold: The number of properties that have gone to a closing in the last 6 months.

b. Average Days on Market (DOM): The average marketing time it has taken properties to sell in the last 6 months.
c. Average Original List Price: The average price at which a sold property was originally marketed.

d. Average List Price: The average price at which a sold property was marketed just prior to selling.

e. Average Sold Price: The average price for which a property sold.

f. List to Sales Ratio: The percentage of the list price that the buyer ultimately paid for the property.

List to Sales Ratio = _Average Sold Price
Average List Price

5. OTHER

a. Absorption Rate / Months of Inventory: An estimate of how fast listings are currently selling measured in months.
For example, if 100 properties sell per month and there are 800 properties for sale - there is an 8 month supply of
inventory before counting the additional properties that will come on the market.
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